THE MAIN STREET PLAYER’S  LTD.

JOB DESCRIPTION

Director of Group Sales and Season Subscriptions

· Member Board of Trustees

· Drive Group Sales: 

· Develop group sales opportunities for both single events as well as season subscriptions.

· Contact local and regional senior citizens groups and retirement communities to arrange bus trips and other destinations events

· Make regular presentations for group sales at least 2 weeks in advance of opening nights of Main Stage Productions offering group rates and group sales opportunities at Senior Centers, Senior Housing, Over 50 communities, etc

· Research and prepare a database of  local and regional clubs and organizations (Kiwanis, K of C, Red Hats, etc)
· Meet with these groups a few times every year and offer them fund raising opportunities: either group rate discounts on blocks of tickets for regular Main Stage performances as well as offering them the full use of the Theater and Kitchen for special performances

· Subscriptions

· Devise and implement an appealing subscription plan.

· Obtain new subscribers and encourage renewal of existing season subscribers 
· Schedule Canvassing of  patrons encouraging season subscriptions at all Main  Stage performances

